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Executive Summary

Status flag: Ownership in flux — Meta acquisition unwound by PRC order (April 2026); buyback at ~$2B in
negotiation; Hong Kong IPO contemplated.

The five pillars in one line each: (1) Pain & Market Demand — demand is real and measured: $100M ARR eight
months from launch, 147 trillion tokens, 80 million VMs; ARR quality flagged for verification. (2) Solution & Edge —
best-in-class execution engineering built on rented models; the moat is thin-to-moderate and the company's ceiling rides
on three external game changers. (3) Creator Strength — textbook founder-market fit for the prosumer/SMB arena;
governance is the weakest leg, with a confirmed travel ban on both co-founders. (4) Execution & Momentum —
industry-fastest shipping sustained through corporate chaos; revenue ~3.6x in H1 2026; conversion of speed into moat
unproven. (5) Business Model & Economics — a regulator-made arbitrage (~4-5x ARR against Hong Kong's 100x+

peer pricing) wrapped in a self-contradiction: executing it may corrode the ~100% ex-China revenue being bought.

Macro regime context

Independently of the company analysis in this report, we state the macro regime against which any decision will be
made (the judgment draws on the operator's biweekly macro letter, June 28, 2026 edition). The prevailing regime is a
late-cycle phase of restrictive liquidity: the federal funds rate is held at 3.50-3.75% (markets price an 82% probability
of "no change" in July), rate cuts remain conditional possibilities contingent on oil and inflation cooling, and the dollar
index is positioned for a longer-term uptrend — the direction of contracting global liquidity. Equities read as a slow
peaking driven by Al capital expenditure (the Big Four spent $133 billion in Q1 2026, +72% year over year), and the
Al trade shows late-stage-hype signals — rebounding search interest, relative weakening in Al-leading names —
warranting caution toward a near-term unwind. The crypto market remains in a bear regime; risk appetite is not broad
but extremely selective, concentrated in the single Al theme. Extending the horizon, this letter framework adopts a
scenario in which recession risk rises materially in 2027 and a global financial crisis begins around 2031-32 — a

deal whose exit depends on a market window, as this one does, must be evaluated against that long clock.

Scenario adjudication framework

The conclusions of this entire report converge into the adjudication framework below — the evidence and full

reasoning behind every criterion are in Pillars 1-5.

This report assigns no probabilities to the scenarios (§2.5). Instead, it defines each scenario in a form the investor can
adjudicate and track independently. The adjudication date is December 31, 2027; until then, each observed trigger

below shifts the balance of plausibility between scenarios.

Leading indicators (observing these strengthens this

Scenario Adjudication criterion (at the date) .
scenario)
A. Two-front Buyback closed AND ex-China revenue share Founders' travel ban lifted / Claude access and the
defense retains a majority AND at least a Hong Kong Microsoft partnership confirmed intact post-JV / H2 2026
listing application filed growth rate held (the Pillar 4 §2-b natural experiment)
B. China Buyback closed AND ex-China revenue share State-backed capital takes the majority of new money /
pivot / erosion falls sharply (guide: below half) OR clear loss of access to Claude or frontier models materializes /

domestic refocusing of the product a domestic Manus on Chinese models launches



Leading indicators (observing these strengthens this

Scenario Adjudication criterion (at the date) )
scenario)
C. Prolonged Buyback not closed at the date (ownership No formal agreement by end of Q3 2026 / observed
limbo unresolved) executive and key-person departures / clear decay in
shipping cadence
D. Residual None of the above (resale to a third party, re- Changes in how Al companies are treated in U.S.—China
internationalization on U.S.—China détente, wind- technology negotiations (TikTok-style political reversal)
down, etc.)

This framework is designed for quarterly updating; OrbLabs' follow-up reports track each trigger's observation status

and proximity to the adjudication criteria.

Pillar highlights

Where our conviction sits, pillar by pillar. P1: Usage and revenue are primary-source-verified at record-setting
velocity; what remains open is not whether demand exists but how durable its quality is — resolved by the H2 2026
natural experiment and the cohort disclosures we specify. P2: The engineering advantage (CodeAct X sandbox
context discipline x dual authentication planes) is genuine and top-of-class in the structured world; it is protected by
know-how rather than patents, and the fault line — structured interfaces versus vision — defines exactly which external
shifts (three game changers) would raise or cap the company's ceiling. P3: Two prior wins in precisely the segment now
becoming the main arena (Nightingale: 2M SMBs; Monica: 10M prosumers, profitably) make this team's fit
reproducible rather than lucky; the binding constraint is not the team but Beijing — a travel ban on the CEO and Chief
Scientist is confirmed, and the reachable market is a geopolitical variable. P4: Shipping through relocation, dissolution,
sale, unwind, and travel ban — with revenue tripling — is as strong a demonstration of organizational portability as the
record offers; whether that speed compounds into a moat against two-orders-larger rivals is unproven. P5: The buyback
price is a structural bargain created by regulatory order, corroborated as a general rule by the TikTok precedent; the
offsetting risks — margin opacity, the hostage structure, dual-sided model-access regulation, and Hong Kong multiple

durability — are each named, monitorable, and folded into the adjudication framework above.

Conviction synthesis

This deal reduces to a race between three clocks. The arbitrage clock: a regulator-made forced-sale price (~4-5x ARR)
against an exit market pricing peers at 100x-plus — an economic engine strong enough to reassemble $1 billion within
weeks of the unwind order. The corrosion clock: every step toward the Chinese JV that enables the Hong Kong exit
erodes, at some rate, the ex-China revenue base that gives the arbitrage its substance — the "$450M hostage" structure.
And the window clock: Al multiples in late-hype territory near term, and a listing deadline of 2029 to the first half of
2030 against the long-horizon crisis scenario. The scenario adjudication framework above converts these clocks into
observable triggers; the pillars that follow supply the evidence behind every criterion. This report offers no price target

and no recommendation — it is designed so that the reader can watch the right things, in the right order, and decide.

Full source lists appear at the end of each pillar.



Pillar 1 — Pain & Market Demand

This pillar answers two questions. First: is the pain Manus addresses real and large? Second: is the demand it has
captured genuine and durable? Our conclusion, stated upfront: the pain — the gap between Al that thinks and AI
that finishes — is real, primary-source-measured, and arrived at exceptional velocity; what remains open is not
whether demand exists but how durable its quality is, a question this report resolves through the disclosures and the

natural experiment specified below.

1. The pain: the intention-to-execution gap. Knowledge work is full of tasks that are specified in a sentence but
consumed in hours — research synthesis, document production, data assembly, travel and procurement logistics. Chat-
form AI compressed the thinking half; the finishing half stayed manual. Manus's category bet is that the willingness to
pay concentrates in finishing (Figure 1). The Why Now is concrete: (a) frontier-model capability crossed the execution
threshold (OSWorld: Claude-class models at 72.5-72.7% versus GPT-5.2 at 38.2% on structured computer tasks); (b)
the tooling substrate (VM sandboxes, headless browsers, connector ecosystems) commoditized; (c) prosumer

willingness to pay for outcome-priced Al was proven by the credits model.

() Sector tailwinds (Why Now)

|

() Manus traction

Generative Al Pre-agent era

Agentic shift
40% of apps

ChatGPT launch <5% of apps
2025.3 2025.12
. . . ° °
2022 Q4 2024 2026
$100M ARR

Manus launches
500K waitlist

Meta ~$2B deal

2. Demand, measured. The verified record: $100M ARR within eight months of launch (company statement, Dec

17, 2025) — among the fastest in software history; 147 trillion tokens processed and 80 million virtual machines

spun up (scale of real execution, not chat); waitlist of 500K in week one; 138K Discord members. Post-unwind, third-
party estimates (Sacra, June 2026) place revenue at ~$450M annualized — roughly 3.6x in the six months of
maximum corporate chaos, a monthly compounding rate near 24%. Growth of this shape under these conditions is the
single strongest demand datum in the file (its interpretation — product-led vs. publicity-led — is adjudicated in Pillar 4
8§2-b).



Orchestration layer (product layer)

Combine & route models/agents = battleground .
E 2 Agentic Al

— how to combine
Manus

N N N N

Foundation model layer (LLM / SLM)

Claude Qwen GPT-4 Gemini Query-response Al

— a smarter model

3. ARR quality — the open question. Three flags, forwarded as disclosure requests rather than assumed away: (i)
credits-based revenue recognition — prepaid credits inflate ARR relative to consumed value; cohort-level
consumption data is requested; (ii) news-cohort composition — the unwind saga was a global acquisition event; the
durability of users acquired through crisis publicity is unproven (- retention/NPS/churn by acquisition cohort, Pillar 5
§7); (iii) pricing reset — the April 2026 restructuring (Pro $20 / $40; Team $20 per seat; entry price effectively halved)

makes YoY comparisons non-like-for-like and could mechanically boost user counts while diluting per-user economics.

4. Market size and its fork. Headline TAM validates direction, not magnitude: agentic-Al market estimates run $7B
(2025) - $9.9B (2026) at ~42% CAGR, with McKinsey attributing up to 44% of long-run Al economic value to
agentic automation. The structural finding that matters is the fork (developed fully in Pillar 3, Figure 11): (a) large/
regulated enterprises are converging on task-specific embedded agents (MIT: 95% of enterprise gen-Al pilots fail to
reach production; Gartner: 40%+ of agentic projects to be cancelled by 2027) — general-purpose agents stall on
compliance there; (b) the growth center for general-purpose agents shifts 2027-29 to individual professionals and
SMBs — no compliance department, decision-maker = user. Manus's product characteristics place its arena

squarely in (b) — which is also where OpenAl's 900-million-user weekly distribution sits (- Pillars 3/4/5).

Boundary note (§2.5). This pillar quantifies demand as observed; it assigns no revenue forecast and no valuation

implication.

Conviction & key risks

* Where the conviction sits: the pain is real and Why Now is strong; demand velocity is primary-source-verified.

* Key risks (forwarded): (i) demand durability hinges on reliability/reproducibility (- Pillars 2/4); (ii) part of
measured demand may be publicity-cohort (— Pillar 4 §2-b natural experiment; Pillar 5 §7 disclosures); (iii)
ARR quality flags (i)—(iii) above stand until cohort data is disclosed.

For the full evidentiary chain — source-by-source verification, the token/VM triangulation, and the complete TAM

decomposition — see Full Report, Pillar 1.

Sources — Pillar 1

All URLSs accessed July 6-9, 2026 unless noted.



A. Primary — [S1-1] Manus official announcements (manus.im; official X): the December 17, 2025 statement —
$100M ARR within eight months; 147 trillion tokens; 80 million VMs. [S1-2] Manus pricing and help pages
(manus.im; help.manus.im): the April 2026 restructuring (Pro $20/$40; Team $20 per seat); credits model. [S1-3]

Launch-week coverage and company disclosures: 500K waitlist in week one; 138K Discord members.

B. Third-party data & benchmarks — [S1-4] Sacra revenue research (sacra.com, June 2026): ~$450M annualized
post-unwind estimate — the basis of the 3.6x/six-months figure. [S1-5] OSWorld public benchmark results: Claude-
class 72.5-72.7% vs GPT-5.2 38.2% on structured computer tasks. [S1-6] Agentic-Al market sizing (industry analyst
estimates incl. Mordor Intelligence, MarketsandMarkets, Grand View, SNS Insider: $7B 2025 - $9.9B 2026, ~42%
CAGR); McKinsey attribution of up to 44% of Al's long-run economic value to agentic automation. [S1-7] MIT
(NANDA) "State of Al in Business" — 95% of enterprise gen-Al pilots fail to reach production; Gartner press release
— 40%+ of agentic projects to be cancelled by 2027. [S1-8] OpenAl disclosures/coverage: ~900 million weekly
ChatGPT users.

C. Press & community — [S1-9] Contemporaneous coverage of the launch, the credits model, and demand velocity
(tech press, 2025-26).



Pillar 2 — Solution & Edge

This pillar answers two questions. First: is Manus's product genuinely superior to its competitors? Second: can that
superiority be defended over the coming years? Our conclusion, stated upfront: the engineering is real, but the moat
protecting it is thin — and the company's future depends less on its own efforts than on three external shifts we

define below.

1. How the product works (Figures 3, 5, 6). Manus converts a "thinking AI" into a "finishing AI" through four design
choices (Figure 3): a code-as-action execution model, a disposable VM sandbox per task, disciplined context
engineering (the system has been refactored five times, with ~20 atomic tools kept deliberately few), and layered
defenses against runaway loops and token burn — peak burn once reached $500K/day, and containing it is itself an
engineering credential. The intellectual foundation, CodeAct (arXiv 2402.01030, ICML 2024), is not Manus's
invention — it is unpatented academic research from UIUC sitting in the commons, free for Manus and for every
competitor; Manus's edge is the integration discipline around it, not ownership of it. For the cloud-versus-local dilemma
(datacenter IPs get blocked by CAPTCHASs and bot walls; local execution inherits the user's logged-in sessions but
enlarges the security surface), Manus is the only player running both local routes — My Computer (CLI/API plane,
Desktop GA March 2026) and My Browser (browser-session plane, GA November 22, 2025) — a two-door answer to
the authentication problem that Figure 6 maps (- the same two doors enlarge the attack surface; forwarded as risk).

next iteration

V2

Analyze > Plan > Execute > Observe
action (CodeAct) observation
v
4 N
Virtual computer sandbox - fresh Ubuntu VM
File system

Hierarchical action space

BRIl L1 Atomic (~20 tools): file_write - bash - browser - search

restorable memory

(offload / retrieve) L2 Sandbox utilities: CLI via Bash — ffmpeg, grep, mcp-cli

L3 Code / packages: dynamic scripts for multi-step logic




(ChatGPT

Cloud sandbox

Agent / Manus Cloud Browser)

v Isolated and safe
v No install, any device
X Datacenter IP - CAPTCHAs / blocks

X No authenticated SaaS sessions

Local execution
(OpenClaw / Cursor / Manus Operator)

v Inherits user logins / sessions

v Trusted IP — clears SaaS barriers

X Security risk (lethal trifecta)

X Credential-theft exposure

e DY
Manus = both (dual approach)
Cloud Browser (default) + local Browser Operator + Connectors (MCP/API/Zapier) — selected per task
AN /‘
A Local Browser Operator reintroduces the risk the sandbox avoided (credential-theft concern — Mindgard)
P
Both reach your authenticated services
The difference is the authentication plane — which door they use Y,
g N
My Computer (Desktop) My Browser (Operator)
Path: CLI / API credentials Path: browser session
Uses: gcloud / gh / git auth, (el & dsiee 2
API tokens, SSH keys, keychain Uses: existing logged-in sessions
Best for: GCP - GitHub - AWS - Best for: Crunchbase - PitchBook -
WordPress - DBs - deploy/ops SEMrush - Ahrefs - LinkedIn - CRMs
= the Cursor model ("back door") (web-Ul-only / bot-blocking sites)
AN /‘

Routing: service has a CLI/API - My Computer / web-Ul only or bot-blocked — My Browser

The cloud sandbox holds neither credential set by default (granted via manual login to Cloud Browser)

2. Competitive position — and the two rivals that matter (Figure 4). The full six-player comparison is in the Full

Report (§2.1); the condensed read keeps the two competitors where other pillars' analysis converges:

Axis

Execution venue
Autonomy
Model strategy

Vision-based GUI
control

Manus

Cloud + both local routes
High (hands-off)
Multiple external models

None (commands & DOM)

ChatGPT Agent Claude Cowork
(OpenAl) (Anthropic)

Cloud VM Desktop + Chrome ext.
Hybrid High (review-oriented)
In-house Claude only

Yes Yes (industry-leading)



ChatGPT Agent Claude Cowork

Axis Manus i
(OpenAl) (Anthropic)
Price (monthly) Free tier / Plus $39 / Pro $199, credit- Included in Plus $20 Pro $20
based

OpenAl matters because it owns the arena Manus must win (900 million weekly users of distribution — the gap
developed in Pillars 3-4); Anthropic matters because it is simultaneously Manus's core model supplier and its
strongest product competitor — the "supplier-equals-competitor" structure, sharpened by Anthropic's Vercept
acquisition (Feb 2026) and Claude's OSWorld lead (72.5% vs GPT-5.2's 38.2%).

2.3 Ownership in flux (forwarded to Pillar 5 as a central issue). On April 27, 2026, China's regulator (NDRC)
ordered the unwinding of Meta's ~$2 billion acquisition — the first-ever compelled reversal of a consummated deal
under China's foreign-investment security review. Meta completed operational separation June 12—13. Implications: (i)
the Meta distribution scenario is excluded from the base case; (ii) the founders are exploring a buyback at a valuation
matching the ~$2 billion Meta paid, funded by roughly $1 billion from outside investors — the ~$1 billion figure is
the external raise, not the buyback valuation; how this structure prices the equity and allocates control is the central

input for the deal analysis; (iii) the jurisdictional precedent is a permanent discount factor.

3. Market structure and survival strategy (Figures 7, 8). The market splits into two camps by capital strategy (Figure
7): Type A builds frontier models (OpenAl, Anthropic, Google — capex in the tens of billions); Type B rents them and
competes on orchestration (Manus). Manus's refusal to build or fine-tune a model is not philosophy but the survival
strategy consistent with being late and low-capital. The fault line that decides Type B's ceiling is structured
interfaces versus vision: in the structured world (CLI, API, DOM), Manus's engineering wins today; the world that
needs eyes (arbitrary GUIs) belongs to vision-based computer use — a capability that lives in model weights, not in
product features, and thus accrues to Type A. Hence the three game changers (Figure 8) that set Manus's ceiling from
outside: GC-1 — open-source vision agents reaching production grade would hand Type B players eyes (conditional,
not yet arrived); GC-2 — SaaS-side agent acceptance, now advancing through Web Bot Auth + x402 (Linux
Foundation project, April 2, 2026; Stripe/AWS/Visa aboard; ~$600M/yr annualized on Base at 119M transactions; AWS
WAF's "Monetize" action shipping with 650+ bot classifications) — the strongest tailwind, converting SaaS

gatekeepers' incentive from blocking agents to charging them; GC-3 — free-tier agent economics, conditional on GC-1.



Type A: Labs (own frontier models) Type B: Lightweight orchestrators

OpenAl / Anthropic / Google / XAl Manus / Genspark etc. (late entrants)
- Massive capital trains the model itself - Rent models; compete on combination
- Own "see-the-screen" GUI capability - Light fixed costs = low-capital play
- Can bundle model + agent at low prices - Pays per-task fees to its competitors
\ y, L J

Two technical planes decide UX quality (Manus covers both)

® CLI/API credential plane @ Browser-session plane
The developer "back door" — GCP, GitHub The human "front door" — logged-in
via the machine's own credentials browser operating SaaS Uls

The fault line: does the work stay structured, or does it need human-like vision?
Structured world (CLI - APl - DOM) — Type B favored / Vision-required world — Type A favored

GC-1 Open-source "Al with eyes" reaches frontier grade
Do UI-TARS, Qwen-VL, CogAgent successors approach Claude (OSWorld 72.5%)?

- If yes, Manus enters the "vision world" without training its own model — the fault line dissolves

GC-2 SaaS side stops rejecting Al agents
Identification standards: Web Bot Auth - Google-Agent UA - WebMCP = a legitimate ID card
Payment standard: x402 (HTTP 402 + instant USDC settlement) = from "block" to "charge"

— AWS already ships WAF bot-monetization; the incentive to reject declines structurally

v

GC-3 Shift to a free-tier economy (conditional on GC-1)

Routing to cheap inference pushes Manus's per-task cost below the labs’

— Only then can "a bigger free tier" become a customer-acquisition weapon

The more these advance — Manus favored  if they stall — labs' vertical integration prevails

4. Overall moat assessment (Figure 4). The execution advantage is real — CodeAct x sandbox X memory
management % layered runaway defenses, verified primary-source. But the moat is thin to moderate: the techniques
are public and imitable; the brand is soft; there are no patents. The structural vulnerabilities are twofold — the
supplier is the strongest competitor, and the company has no eyes of its own. Overall: Manus is a company digging its

moat through execution, whose future value is highly leveraged to the three external game changers above.



Moat dimension Strength Notes

Tech / execution (CodeAct, context eng.) :] :] Proven lead, but public & imitable
Brand / category leadership :] :] Synonym for "general agent", but soft
Data flywheel :] Huge usage, unused (no fine-tuning)
Switching costs :] Easy to switch to ChatGPT Agent etc.
Network effects :] Strong multi-sided NE unlikely

Distribution :] :] Broad reach; Meta channel lost (final)

m = strong / O = weak (3-point scale)

A Structural vulnerability
Model suppliers (OpenAl / Google / Anthropic) are simultaneously competitors, moving into the execution layer

Boundary note (§2.5). No code audit was performed; architecture statements rest on public documentation, published

research, and observed product behavior.

Conviction & key risks

* Where the conviction sits: the "finish reliably" design stack and the two-door access solution are genuine,
primary-source-verified advantages. The A/B-type x structured/vision framework yields a clean formulation of

the company's survival conditions and observable indicators.

* Key risks (forwarded): (i) thin moat and no consolidation option; (ii) supplier-equals-competitor structure; (iii)
enlarged security attack surface from the two local products; (iv) credit billing that passes failure costs to users;
(v) ownership and regulatory flux. Also forwarded to Pillar 5's diligence checklist: a data-room disclosure
request for Butterfly Effect's own patent and application portfolio and employee-invention assignments
(currently unverified). Continued in Pillar 3 (can this team execute the strategy?), Pillar 4 (is execution speed

widening the moat?), and Pillar 5 (economics and deal structure).

For the full evidentiary chain — the six-player comparison, the CodeAct IP analysis, the cloud/local dilemma in full,

and the camp-by-camp market map — see Full Report, Pillar 2.

Sources — Pillar 2
All URLs accessed July 6-9, 2026 unless noted.

A. Primary — [S2-1] Manus engineering blog — context-engineering series (manus.im/blog): the five refactors; ~20
atomic tools; runaway/token-burn defenses. [S2-2] Manus product documentation and changelog (help.manus.im;
manus.im): Browser Operator GA November 22, 2025; Desktop GA March 2026; My Computer/My Browser
architecture. [S2-3] CodeAct — Wang et al., "Executable Code Actions Elicit Better LLM Agents," arXiv:2402.01030
(UIUC), ICML 2024 — the unpatented academic foundation. [S2-4] Official pricing pages (Manus; OpenAl;

Anthropic) for the comparison table.

B. Third-party data & benchmarks — [S2-5] OSWorld benchmark ([S1-5]) — the structured-interface capability
gap. [S2-6] x402 ecosystem records: Linux Foundation project formation (April 2, 2026); Stripe/AWS/Visa



participation; ~$600M/yr annualized on Base at 119M transactions; AWS WAF "Monetize" action with 650+ bot
classifications (AWS documentation).

C. Press & community — [S2-7] Coverage of the NDRC unwind order (April 27, 2026) and Meta's operational
separation (June 12—13, 2026) — incl. SCMP and Western tech press. [S2-8] Coverage of Anthropic's Vercept
acquisition (February 2026). [S2-9] Founder interviews: the $500K/day peak-burn disclosure.

D. Operator materials — [S2-10] Operator market-structure analysis (Type A/Type B; structured-vs-vision fault line;
three game changers) — analytical framework original to the operator; factual components re-verified against [S2-5]—
[S2-8].



Pillar 3 — Creator Strength

This pillar answers two questions. First: does this founding team hold sufficient domain expertise and a verifiable track
record for the business it is attempting? Second: does the team's composition — technology, business, governance —
contain any fatal bias or gap? Our conclusion, stated upfront: the combination of a technical prodigy, a distribution
entrepreneur, and an operations veteran is almost perfectly engineered for the Type-B (low-capital, lightweight-
orchestrator) survival strategy defined in Pillar 2, and for the market shift described below. At the same time,
governance is the team's unambiguous weakest leg — now including a confirmed travel ban on both technical and
executive leadership — and the fact that both founders are prior company sellers cuts two ways for a long-horizon

investor.

0. The evaluation premise — where the market's center of gravity is heading (Figure 11). The Al market runs on
twin engines: by users, B2C dominates (ChatGPT at 900 million weekly); by revenue, B2B is where the money
concentrates ($13.8B enterprise Al spend heading toward $37B, with OpenAI holding 40%+ of enterprise share). For
autonomous agents specifically, this report adopts a bifurcation scenario: (a) large/regulated enterprises converge on
task-specific embedded agents (MIT: 95% of pilots fail to reach production; Gartner: 40%+ of agentic projects
cancelled by 2027; mature governance at only 21% of adopters); (b) the growth center for general-purpose agents shifts
2027-29 to prosumers/SMBs — no compliance department, decision-maker = user. Manus's arena is (b) — which
upgrades this team's résumé from "relevant" to "textbook founder-market fit," and puts it on a collision course with

OpenAT's distribution.

Today (2026): B2B-centered

31% run agents in production - 61% invested

4 N\
(a) Large / regulated enterprises (b) Prosumers / SMBs
General-purpose agents stall on compliance Growth center of general agents (2027-29)
- 95% of pilots: no P&L impact (MIT) -1.7-1.8B users x ~3% paid = huge headroom
- 40%+ projects canceled by 2027 (Gartner) - No audit trails / SOC 2; buyer = user
- Only 21% have mature governance - Labor-substitution value is direct
— converges to task-specific embedded L — Manus's arena )

Caveat: (b) is also OpenAl's home turf — ChatGPT's 900M weekly users vs Manus's ~10M lifetime
The center of gravity moves in Manus's favor — straight into the strongest rival (- Pillars 4/5)

Context: revenue gravity also tilting B2B (OpenAl enterprise >40% of revenue; parity with consumer by end-2026)

1. The three founders, verified (Figure 9). The full biographical verification is in the Full Report (§1); the condensed

record, with the year-by-year evidence carried by Figure 9:

* Xiao Hong ("Red") — CEO, b. 1993; business/distribution. Founded Nightingale Technology out of
university (2015); built WeChat-based enterprise SaaS serving more than two million business users, funded
by Tencent and ZhenFund; control passed to Minglue Technology (announced December 15, 2021; price
undisclosed — Exit D), leaving a registry of Minglue 88.67% / Tencent 11.33%. Declined a ~$30M



ByteDance acquisition offer for Monica; his three contrarian calls (browser plugin over app, overseas over
China, agent over chat) each preceded the market. Monica — 10 million users, profitably — funded Manus's

development (begun October 2024, inspired by Cursor).
« Ji Yichao ("Peak") — Chief Scientist, b. 1992; technology. Built Mammeth (2010, high-school sophomore)

— China's most-downloaded third-party browser by an individual developer; founded Peak Labs at 19
(ZhenFund-backed); built Magi, a self-trained knowledge-search LM acquiring custom LMs in month one —
sold 2022, price undisclosed (Exit D); MIT Technology Review Innovators Under 35 (2025); calls Manus
"the last product I want to build."

* Zhang Tao ("hidecloud") — co-founder & CPO, b. 1980s; operations. Ten companies in fifteen years:
Tencent, Wandoujia, Sensors Data VP, head of international products at ByteDance (no evidence he ran
TikTok), then product lead at Beyond Lightyears (Y¢4E 2 41, Wang Huiwen's LLM startup — his last stop

before Manus.

How the team formed: assembled in 2024 through ZhenFund GP Liu Yuan; all three are "pre-verified" alumni of a
single VC network — lowering founder-conflict risk and deepening investor trust, at the cost of concentration in one

network (- governance).

Xiao Hong "Red" (CEO, b.1993) — business / distribution

Ve N\ Ve N\ Ve N\ Ve ™\

Lv 2015 founds Nightingale l ‘ 2021 control to Minglue ‘ ‘ 2022 founds Butterfly Effect ‘ ‘ 2024 declines ByteDance ‘
eChat SaaS - 2M+ B2B user = Exit ® (undisclosed) Monica: 10M users, profitable ~$30M offer

A J A J A J A J

Ji Yichao "Peak" (Chief Scientist, b.1992) — technology

‘ 2010 Mammoth Browser ‘ ‘ 2012 Peak Labs (age 19) ‘
#1 indie iPhone browser CN Forbes 30 Under 30

Magi knowledge search ‘ ‘ 2022 sold after B2B pivot ‘

custom LM, millions in month 1 = Exit © (undisclosed)

Zhang Tao "hidecloud" (co-founder & CPO, b.1980s) — product operations

‘ 10 companies in 15 years ‘ ‘ ByteDance intl product head — Beyond Lightyears ‘

Tencent - Wandoujia - Sensors Data VP (Wang Huiwen's LLM startup) — last stop before Manus

2024: trio assembled via ZhenFund (GP Liu Yuan) — Oct 2024 Manus dev starts (inspired by Cursor)
All three are ZhenFund-network alumni — deep trust, but concentration in a single network

2025.3 Manus launch — 2025.5 execs to Singapore — 2025.7 China team dissolved
2025.12 sold to Meta (~$2B, Exit @) — 2026.4 unwind ordered — 2026.6 buyback talks (~$2B valuation)

2. Composition: tech / business / governance (Figure 10). Tech: strong — in the Type-B way. Peak is an integration
virtuoso, not a frontier-model researcher — exactly what the rent-and-orchestrate strategy requires; the corollary is
technical concentration in one person, and untested capacity for GC-1-style fine-tuning work. Business: deep —
upgraded to the team's greatest strength under the §0 premise: the platform-leverage playbook has now won three
times (Nightingale: 2M SMBs on WeChat; Monica: 10M prosumers on browsers/LLMs; Manus: the agent layer), all in
precisely the segment becoming the main arena. Governance: the weakest leg — the pillar's chief concern. Three
issues, forwarded as disclosure requests: (i) opaque shareholding — nominee-style registrant transfers (2023) and
Xiao's reported exit from Monica's shareholder registry (December 2024, Tianyancha) divorce registered from

beneficial control; (ii) a confirmed travel ban on both co-founders (March 2026) — the CEO and Chief Scientist



cannot leave China while the company's revenue is ~100% outside it; (iii) invisible institutional design — no visible
board, no named CFO/GC.

N N
Tech Business Governance
Strong (top-tier applied) Deep — strongest leg Weakest — scrutiny required
v Peak: shipping since high school; v Xiao: two exits; platform- X Opaque nominee-style domestic
built a custom LM (Magi) pre-LLM era leverage playbook won 3x holdings (founder exits registry)
v Context-eng. / CodeAct craft v Monica profitable = monetization X PRC jurisdiction materialized:
v Org runs on 80% Al-written code v Zhang: ByteDance intl products, travel ban on BOTH co-founders
15 yrs / 10 companies of ops since Mar 2026 — confirmed
A No frontier-model research bench . PP —
(fits Type-B; GC-1 fine-tuning v Tier-1 VC network (ZhenFund, A Independent board / audit: unknown
capacity unproven) HSG, Tencent, Benchmark) v Crisis decisiveness proven
(surgical China separation)

A Concentration in Peak (key man) Y A Enterprise GTM unproven (minor)

Archetype: "technical prodigy x distribution entrepreneur x operations veteran™ — optimized for Type B

All three named & verifiable (Anon exception n/a). Founding members Fan Bin & PanPan: names only, no public profiles

Retention signal: founders lead a buyback at ~$2B valuation (~$1B external raise) = recommitment, not FiS|

Counterweight: both founders are prior sellers — Manus itself was sold 9 months post-launch (dual reading) )

3. The team after the unwind. The Beijing team numbered 120 before dissolution; roughly 80 were laid off with N+3
severance, and the surviving core of 40-plus relocated to Singapore — now rebuilt to ~100 glebally (San Mateo,
Singapore, Tokyo). Two additional founding members are named in project transcripts — Fan Bin and PanPan — but
only as names; roles, equity, and retention terms are undisclosed (- disclosure request). With ~80% of code reportedly
Al-written, the 40-person core proved organizational portability: the company's capability survives on a small,

movable nucleus.

4. The China-government factor. As an operator assessment adopted by this report: unless Beijing's posture
toward domestic Al talent and technology turns conciliatory, Manus's global expansion remains structurally
constrained, and its principal addressable market may well narrow to China (with Hong Kong as the capital-
markets gateway). In that scenario, the §0 bifurcation advantage is overridden by geopolitics, and the company re-
enters competition with domestic agent players — founder-market fit is high, but geopolitics decides the reachable

market.

Boundary note (§2.5). This pillar assesses the team on verifiable public records; it makes no character judgment

beyond the documented evidence and assigns no scenario probabilities.

Conviction & key risks

* Where the conviction sits: (i) three named, verifiable founders with first-rate records in exactly this domain —
the AT application layer and platform-leverage businesses; (ii) an archetype optimized for the Type-B survival
strategy; (iii) under the bifurcation scenario, two prior wins in the prosumer/SMB segment (Nightingale,
Monica) constitute textbook founder-market fit, and the implementation craft observed in Pillar 2 is a
reproducible team capability, not luck; (iv) crisis decisiveness is proven (the China separation); (v)

organizational portability (40-person core, 80% Al-written code) is a demonstrated, structural resilience asset.



* Key risks (forwarded): (i) governance is the clear weakest leg — nominee structures, a confirmed travel
ban on both co-founders, invisible institutional design; (ii) the China-government factor and the market-
narrowing scenario (8§4) — founder-market fit is high, but geopolitics decides the reachable market; (iii)
technical concentration in Peak; (iv) the post-dissolution organization is opaque, including GC-1 fine-tuning
capacity; (v) the founders' early-exit precedent (a nine-month sale); (vi) the head-on collision with OpenAlI in
arena (b) (a two-order-of-magnitude distribution gap). Items (i) and (iv) feed the named data-room disclosure
requests (§3); item (ii) becomes the central variable of Pillar 5's scenario analysis; items (iii), (v), (vi) continue
into Pillars 4 and 5.

For the full biographical verification — source-by-source records, the Nightingale/Minglue registry analysis, the Magi

technical history, and the complete governance review — see Full Report, Pillar 3.

Sources — Pillar 3
All URLs accessed July 6-9, 2026 unless noted.

A. Primary — [S3-1] Chinese corporate-registry data (Tianyancha/Qichacha): Nightingale control transfer (announced
December 15, 2021; Minglue 88.67% / Tencent 11.33%); the 2023 nominee-style registrant transfers; Xiao Hong's
reported exit from Monica's shareholder registry (December 2024). [S3-2] MIT Technology Review — Innovators
Under 35 (2025): Ji Yichao profile; Magi and Peak Labs history.

B. Third-party data & profiles — [S3-3] Founder biographical profiles and interviews (Chinese and Western tech
press; LinkedIn): Xiao Hong — Nightingale (2015, 2M+ business users, Tencent/ZhenFund), the declined ~$30M
ByteDance offer, Monica at 10M users, the October 2024 start of Manus; Ji Yichao — Mammoth (2010), Peak Labs at
19; Zhang Tao — ten companies in fifteen years incl. ByteDance international products and Beyond Lightyears. [S3-4]
ZhenFund GP Liu Yuan — team-formation accounts (2024). [S3-5] Enterprise-Al spend and share data ($13.8B -
$37B; OpenAl 40%+ enterprise share) — analyst estimates. [S3-6] MIT/Gartner bifurcation evidence ([S1-7]);

governance-maturity data (21% of adopters).

C. Press & community — [S3-7] Coverage of the March 2026 travel ban on both co-founders. [S3-8] Coverage of the
Beijing team dissolution: 120 — ~80 laid off with N+3 severance — 40+ relocated to Singapore — rebuilt to ~100

globally (San Mateo, Singapore, Tokyo); the ~80% Al-written-code disclosure.

D. Operator materials — [S3-9] Operator bifurcation scenario and China-government assessment (§0/§4) — operator

judgment; factual components re-verified against [S1-7]/[S3-5]-[S3-8].



Pillar 4 — Execution & Momentum

This pillar reduces to one question: does this team have the raw horsepower to keep shipping — measured in
actual releases, not résumés — and is that horsepower widening the thin moat identified in Pillar 2? Our
conclusion upfront: the shipping capability is real, and among the fastest in the industry. Across the fifteen months
from launch, through a sequence of corporate events that would stop most companies — headquarters relocation, team
dissolution, a sale, an order to unwind that sale, a travel ban on both founders — major releases continued at a near-
monthly rhythm and revenue grew roughly 3.6x. The reservation: it is not yet proven that this horsepower is

converting into a moat. The company is running fast; the distance to its pursuers may still be closing.

1. Fifteen months of measured shipping (Figure 12). The full release-by-release record is carried by Figure 12 and
the Full Report (§1); three data points define the cadence: (a) launch and monetization in the same month (March
2025 — ship first, collect immediately); (b) Manus 1.5 (October 2025): a fully re-architected engine seven months
after launch — average task time from 15 minutes to under 4 (~4x), +15% task quality, cost-efficient 1.5-Lite
alongside — the practice of Pillar 2's "simplify, don't complicate" doctrine; (c) two new local execution surfaces
shipped mid-crisis — Browser Operator GA (November 22, 2025) and Desktop GA (March 2026), completing the
two-door architecture while the company was being sold, unwound, and travel-banned. Manus 1.6 Max followed in
December (+19.2% double-blind satisfaction); mobile development tooling in January 2026. A Microsoft Agent 365
launch-partner slot (November 2025) is distribution-relevant but of unconfirmed post-unwind status (- disclosure

request).

Ve N\ Ve Y
2025.10 Manus 1.5 2025.12 Manus 1.6

Re-built engine - 4x faster Max - Design View
Full-stack web dev \+19.2% satisf. (dbl-blind)

/

2026.3 Desktop

My Computer GA
= local surface #2

Invite beta — paid
plans same month

2025.3 Launch

A J

Ve N\ Ve Y
2025.7 2025.11 Browser 2026.1
Wide Research Operator (ext.) GA Mobile-app dev
100+ parallel agents = local surface #1 (no Xcode) )
Concurrent corporate events (shipping continued):
2025.5-7 HQ move - China team dissolved (120 — 40+)
2025.12 Meta sale — 2026.1 PRC review — 2026.3 founders' travel ban
Mar Jul Oct Nov Dec Jan Mar

Also shipped: Slides / Scheduled Tasks / Mail Manus / Collab / Slack / APl / Team plan / image & music generation

2. Growth momentum, measured (Figure 13). Revenue: ~$90M annualized (August 2025) —» $100M ARR
(December 17, 2025, company statement) — ~$450M annualized (Sacra, June 2026) — roughly 3.6x in six months,
~24% monthly compounding, with >20% month-over-month already running since 1.5 (October). Usage: 147 trillion
cumulative tokens; 80 million VMs (December 2025, self-disclosed). Confidence note (§2.4): revenue mixes Sacra
estimates with self-disclosure; performance figures are company-published (the 1.6 satisfaction test is double-blind); no

audited financials exist in public.



Annualized revenue trajectory (Sacra estimates / company disclosurePerformance & quality (internal benchr

ﬂ Average task time

15 min (Apr) - <4 min (Oct)

Quality (1.5) / satisfaction (1.6 Max)
+15% ,/ +19.2% (double-blind)

~$125M Cumulative scale (Dec 2025, self-reported)

~ ~$oom { 147T tokens - 80M VMs

Caveat: internal benches / estimates.
2025.8 2025.12 2026.6 Peak burn $500K/day (CEO statement)

~3.6x across the unwind turmoil (2026 H1) / >20% MoM since Manus 1.5

Reading: revenue growth ran straight through dissolution, sale, unwind order and travel ban
= measured evidence that execution momentum is insulated from corporate shocks (probed in §2)

2-b. The quality of the revenue — the natural experiment. (1) How much of the growth was publicity? The Meta
acquisition (Dec 29-30) and unwind order (Apr 27) were global news — but the growth rate was already running at
this level before the news (>20% monthly since October; the observed $125M - $450M implies ~24% monthly). The
measured growth is largely explainable as a continuation of the pre-news trend, where a pure publicity spike would
show a December—January step followed by decay — pointing to product-led growth, with the publicity share
unresolved at the cohort level. (2) The forward test (operator-proposed; adopted by this report). H2 2026 is the natural
experiment: H1's growth ran alongside global news; H2 has structurally low probability of comparable coverage. If
Q3-Q4 growth holds near ~20% monthly, the product-led reading is effectively confirmed and this pillar's
momentum assessment upgrades to "demonstrated"; if growth decays toward single digits, the ARR quality deserves
a discount. Two controls: (i) a closed buyback or Hong Kong filing would itself be news — those months are excluded
from the test; (ii) macro-driven deceleration must not be confounded with cohort decay — read alongside the
unemployment rate and initial jobless claims (- Closing Synthesis). (3) Geographic mix: undisclosed, but structurally
determinable as ~100% ex-China — Claude (unavailable in China) is the core engine; Chinese IPs blocked since July
2025; Meta terms mandated terminating China services. China revenue is zero by construction, produced from
Singapore/San Mateo/Tokyo on U.S. models and infrastructure. (4) What that means: combined with Pillar 3 §4, this
yields the deal's defining risk structure — the "$450 million hostage": the current revenue base and the China-return
path (buyback — Chinese JV — HK listing) are mutually corrosive — the further the China path advances, the more
Western-customer trust erodes and the more a dual model stack costs, increasing the vulnerability of existing revenue

precisely where the strongest competitor operates (- Pillar 5's central axis).

3-4. The verdict: horsepower yes, moat unproven. The shipping-and-fixing loop is fast and multi-front (overload —
compute; credit complaints — Lite + April 2026 price restructuring; regulation — relocation). Four reservations stand:
@ speed is absolute; a moat is relative — the distance to two-orders-larger labs is unknown or closing; @ the
distribution gap has not narrowed — revenue tripled, but OpenAl's ~900M weekly versus Manus's ~10M-order user
base is a two-order gap with no repeat viral event; 3 absolute quality complaints persist ("like gambling” — credits
burned on unfinished tasks; failure billing); @ post-unwind cadence is unconfirmed — no major release since the
April 27 order.

Boundary note (§2.5). This pillar measures shipped output and observed growth; it forecasts neither.



Conviction & key risks

* Where the conviction sits: (i) shipping cadence measured at industry-fastest levels — two major versions, two
new execution surfaces, monthly-grade feature output in fifteen months; (ii) the full parallelism of corporate
shocks and shipping/revenue growth (~3.6x in six months) is as strong a demonstration of organizational
portability and execution culture as the record offers; (iii) the shipping-and-fixing loop is fast and multi-front

(overload — compute; credit complaints — Lite/price restructuring; regulation — relocation).

* Key risks (forwarded): (i) limited evidence that speed is converting into a moat — the relative distance to
two-orders-larger labs is unknown or widening; (ii) the two-order distribution gap is unclosed, with no repeat
viral event; (iii) persistent quality complaints (failure billing; "gambling") and the internal-vs-external sentiment
gap — resolve via NPS/churn/refund disclosure; (iv) post-unwind shipping continuity unconfirmed (no major
release since the April 2026 order); (v) sustainability of $500K/day peak burn (- Pillar 5 unit economics); (vi)
the "$450M hostage" structure — a ~100% ex-China revenue base mutually corrosive with the China-return
path (- the main axis of Pillar 5's scenarios). Data-room additions: monthly revenue curve (Oct 2025-Jun
2026); 90-day retention and paid conversion of the Dec—Jan and Apr—May news cohorts; country-level revenue

breakdown; NPS, churn, and refund rates.

For the full release-by-release timeline, the complete revenue-curve sourcing, and the sentiment-gap evidence — see
Full Report, Pillar 4.

Sources — Pillar 4
All URLs accessed July 6-9, 2026 unless noted.

A. Primary — [S4-1] Manus release records (manus.im blog/changelog/events): March 2025 launch-and-monetization;
Manus 1.5 (October 2025: ~4x task-time, +15% quality, 1.5-Lite); 1.6 Max (December 2025: +19.2% double-blind
satisfaction); mobile tooling (January 2026); Browser Operator and Desktop GA dates ([S2-2]). [S4-2] Company
revenue statements: $100M ARR (December 17, 2025); 147T tokens / 80M VMs self-disclosures.

B. Third-party data & benchmarks — [S4-3] Sacra ([S1-4]): the ~$450M annualized estimate; ~$90M (August
2025) and the revenue-curve interpolation. [S4-4] Microsoft Agent 365 launch-partner records (Ignite, November 2025)

— post-unwind status unconfirmed.

C. Press & community — [S4-5] Coverage of the corporate-event sequence (relocation, dissolution, sale, unwind
order, travel ban) ([S2-7]/[S3-7]/[S3-8]). [S4-6] User-sentiment records: credit complaints ("like gambling"; failure
billing) from community forums and reviews; the Chinese-IP block (July 2025); Meta terms mandating China-service

termination.

D. Operator materials — [S4-7] The H2 2026 natural-experiment design and the "$450M hostage" formulation —
operator-proposed, adopted by this report; factual components re-verified against [S4-2]/[S4-3]/[S4-6].



Pillar 5 — Business Model & Economics

This pillar answers the canonical question: do the incentives lead to durable value capture? Our conclusion upfront:
this equity presents an exceptionally rare structure in which a large arbitrage — buying back, at a regulator-made
forced-sale price of roughly 4-5x ARR, an asset that Hong Kong's market is pricing at 100x-plus for peers —
coexists in the same deal with a self-contradiction: executing that arbitrage may corrode the very revenue base
(~100% ex-China) being bought. The judgment ultimately turns on how the "$450 million hostage" structure defined

in Pillar 4 resolves.

1. Revenue model and unit economics. Subscription + prepaid credits; the April 2026 restructuring (Free 300 credits/
day; Pro $20/4,000; $40/8,000; Team $20/seat) effectively halved the entry price ($39 — $20) — a strategic signal in
the GC-3 (free-tier economics) context. The structural problem: the core of COGS is API payments to competitors
(the cost line is the rivals' revenue line); execution agents are compute-heavy, with peak burn at $500,000/day (~$180M
annualized); gross margin is undisclosed. One distribution fact upgrades revenue quality: Manus is a launch partner of
Microsoft Agent 365 (November 2025) — a channel-based bypass of the unproven enterprise go-to-market, from a
giant distributor that does not compete with the labs (post-unwind survival unconfirmed — §7 #9). Verdict:
conditional — value delivery and billing are joined at the shortest possible distance (healthy design), but durable
capture rides on gross margin (-~ GC-1), failure-billing churn (Pillar 4 ), and defending the base against OpenAl's
bundle.

2. Capital structure and investor quality. Series A, November 2024: ~$35M (HongShan, Tencent, ZhenFund, Wang
Huiwen) at $85M; Series B, April 2025: $75M led by Benchmark at ~$500M — a 5x step in half a year; Meta
acquisition December 2025 at $2B+ (reports to ~$3B), where the Chinese investors cashed out. Source discrepancy
disclosed (§2.4): Sacra reports the Series A as "January 2023, $10M" — likely label entanglement with Monica-era
rounds; cumulative funding ($85-110M) and exact round structure are data-room requests. Investor quality is first-rate,
but composition change is the deeper signal: Benchmark fell under U.S. outbound-investment (OISP) review from May
2025 and will not participate in the buyback — through this deal, U.S. capital exits completely, and the register
reconstitutes as a Chinese-plus-state-adjacent book (— nominee structures from Pillar 3 become more material, not

less).

3. Dissecting the buyback (Figure 14). Four findings. (1) ~$2 billion is the floor — a discounted buyback would read
as cut-price dismantling under cover of the order; Meta is compelled to hand back, at its own purchase price, a
company whose revenue has grown four-to-five-fold since it bought it. (2) The funding decomposes into four
layers: (D external raise ~$1 billion (new LPs undisclosed; the candidates able to assemble $1B quickly and clear
regulatory vetting are state-backed industrial funds, social-security/insurance capital, or existing strategics — should
state-backed capital take the majority, Scenario B's probability rises structurally); @ founders' recycled proceeds
(commitment signal); @) original VCs' recycled payouts (HSG/ZhenFund/Tencent re-boarding); @ no debt tranche
reported to date — convertible preferred with IPO ratchets is the natural vehicle (- §6). (3) The IP-and-data gray
zone: Meta spent ~four months inside the core team, stack, and customer data; "delete everything" enforceability is
gray — the buyback is a renegotiation of the trade-secret/data/IP boundary, the top legal-DD item (- §7 #5). (4)
Founder incentive alignment: re-investing personal money is a strong commitment signal; but with the exit now
singular (HK IPO), every decision until listing acquires a bias toward whatever Hong Kong prices highest — in

tension with defending Western revenue.
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Series A 2024.11 Series B 2025.4 Meta buys 2025.12 Unwind 2026.4
~$35M / $85M val. $75M / $500M vall. $2B+ (up to ~$3B) First-ever FISR
HSG - Tencent - ZhenFund Benchmark-led Chinese investors cash out reversal of closed deal
L ) AN ) J
~

Buyback framework (reported 2026.6 — unconfirmed, terms in negotiation)
- Buyers: HSG - ZhenFund - Tencent + founders (personal funds may cover any gap)
- Valuation: ~$2B — Meta's purchase price is the effective floor (a discount would read as "cut-price dismantling")

- Funding: ~$1B external raise (new LPs undisclosed: state-backed funds, insurers, or existing strategics observed as candidates)

- Benchmark will NOT participate = full exit of US capital; ownership returns to the Chinese capital sphere

e N\
Post-restructuring (planned) Exit: Hong Kong IPO (golden window)
Sino-foreign JV incorporated in China; HKEX 2025 IPO proceeds ~$36.5B (+200%, #1 globally)
USD capital increase reconciling domestic Zhipu: ~$100M revenue — peak mkt cap ~$51.3B

compliance with lawful foreign holdings \_ MiniMax: $79M revenue — HK$100B-class, +109% day 1

AN

A Unresolved: identity of new LPs / IP-and-data boundary with Meta (unwinding 4 months of integration is a gray zone)
/ some outlets report "completed" — inaccurate; no official terms published (as of 2026.7.9)

4. Valuation analysis (canonical: reasonableness check). Per §2.5 no price target is offered; what follows is relative

position:

Reference point Valuation Revenue (annualized) Multiple Confidence
Meta acquisition (2025.12) $2B+ ~$100-125M ~16-20x Reported
Buyback (in negotiation) ~$2B ~$400-500M ~4-5x Reported
OpenAl (2026.3 round) $852B ~$25B ~34x Reported
Anthropic (latest reported) ~$170B ~$19B ~9x Reported
Zhipu (HKEX) peak mkt cap ~$51.3B ~$100M hundreds-x Market
MiniMax (HKEX) HK$100B-class (~$13B) ~$79M ~160x Market

The reading in three steps: the buyback price is structurally cheap (16-20x at Meta's purchase compressed to 4-5x
automatically — a byproduct of a regulatory order, not a market price); the exit-side reference is Hong Kong (HKEX
#1 globally in 2025 IPO proceeds, ~$36.5B, +200% YoY, pricing Al names at one hundred to several hundred times
revenue) — this is the economic engine of the entire deal and the reason ~$1 billion is assembling quickly; and the
arbitrage requires three discounts — ARR quality (P1/P4), hostage-structure corrosion (85), and Hong Kong multiple
durability (- Closing Synthesis).

5. Equity scenarios — unwinding the hostage structure (Figure 15). A — two-front defense succeeds: ex-China
revenue defended to a Hong Kong listing; the arbitrage realized. Heavy conditions: travel ban lifted, dual model stack
in operation, Western customers + Microsoft + Claude access retained through the JV. B — China pivot, ex-China
erosion: state capital deepens, OpenAl absorbs the ex-China base, Manus converges into a domestic agent company —
yet the Zhipu/MiniMax precedents show Hong Kong can pay high multiples even at zero ex-China revenue:
Scenario B has a valuation floor. C — prolonged limbo: ownership unsettled quarter after quarter; talent, customers,

and shipping cadence leak value with time. For the equity holder the worst case is not B but C — B has the Hong



Kong floor beneath it; C has none — and C is the scenario currently in progress. Cross-cutting risk — model-
access regulation on both sides: Washington has begun restricting foreign access to frontier models, so a Chinese-JV
Manus losing Claude — its core engine — is no longer theoretical; the mitigation is GC-1. Manus's equity value sits

at the intersection of the three game changers and two governments' regulatory choices.

Start: buyback (~$2B)
Chinese JV - HK IPO prep

g A\
A. Two-front defense B. China pivot / erosion C. Prolonged limbo

Defend ex-China revenue (~$450M) Deepening JV erodes Western trust; Negotiation / IP-boundary talks
while reaching a HK listing OpenAl absorbs ex-China customers drag; ownership stays unsettled
— Arbitrage realized: bought at — Re-enters domestic race vs — Talent attrition - customer
~4-5x ARR; HK pays peers 100x+ ByteDance - Alibaba (model swap) hesitation - cadence decay (P4 @)
Conditions: travel ban lifted - Value rests on domestic leadership Value leaks with time
dual stack - Western trust held odds x HK's tolerance Watch: deal timing - exec exits

\\, )

e T~ A .

Cross-cutting risk: model-access regulation on BOTH sides
US precedent of restricting frontier-model access abroad — a Chinese-JV Manus could lose Claude / mitigation = GC-1 (open-source maturity)

Per §2.5: no price targets or trade recommendations; no probabilities assigned — decision inputs and monitoring indicators only

5-b. Precedent calibration: the TikTok USDS JV. The mirror image of the same doctrine — the U.S. forcing a
Chinese-owned app into a U.S.-controlled JV (closed January 22, 2026: Oracle/Silver Lake/MGX at 15% each;
existing-investor affiliates 30.1%; ByteDance retained at 19.9%, under the 20% statutory line; algorithm licensed and
retrained on U.S. data; ~$14 billion against ByteDance's ~$480 billion whole-company valuation). Five calibration
lessons, condensed: (1) five-plus years of limbo did not kill TikTok — but Manus lacks all three of its shields
(network effects, a 170-million-user political constituency, a domestic cash engine), so its endurance in limbo is far
shorter and Scenario C bites faster; (2) the forced-restructuring price ran at a deep discount to intrinsic value as a
general rule — corroborating §4's arbitrage framing; (3) the template is transferable: foreign-ownership cap +
algorithm license-and-retrain + local oversight — watch for the same clauses in the Manus JV (- §7 #5); (4) carve-
outs are negotiable (commerce/advertising stayed with ByteDance) — the Manus boundary of what returns versus
what stays is likewise a negotiated variable; (5) the two-front operation (Scenario A) has an existence proof — with

incomparably larger resources; and politics can reverse: a U.S.—China détente re-opens doors (Scenario D).

5-c. Scenario adjudication framework (for continuing monitoring). This report assigns no probabilities to the
scenarios (§2.5). Instead, it defines each scenario in a form the investor can adjudicate and track independently. The
adjudication date is December 31, 2027; until then, each observed trigger below shifts the balance of plausibility

between scenarios.

Leading indicators (observing these strengthens this

Scenario Adjudication criterion (at the date) .

scenario)
A. Two-front Buyback closed AND ex-China revenue share Founders' travel ban lifted / Claude access and the
defense retains a majority AND at least a Hong Kong Microsoft partnership confirmed intact post-JV / H2 2026

listing application filed growth rate held (the Pillar 4 §2-b natural experiment)



Scenario

B. China
pivot / erosion

C. Prolonged
limbo

D. Residual

Adjudication criterion (at the date)

Buyback closed AND ex-China revenue share
falls sharply (guide: below half) OR clear
domestic refocusing of the product

Buyback not closed at the date (ownership
unresolved)

None of the above (resale to a third party, re-
internationalization on U.S.—China détente, wind-
down, etc.)

Leading indicators (observing these strengthens this
scenario)

State-backed capital takes the majority of new money /
loss of access to Claude or frontier models materializes /
a domestic Manus on Chinese models launches

No formal agreement by end of Q3 2026 / observed
executive and key-person departures / clear decay in
shipping cadence

Changes in how Al companies are treated in U.S.—China
technology negotiations (TikTok-style political reversal)

This framework is designed for quarterly updating; OrbLabs' follow-up reports track each trigger's observation status

and proximity to the adjudication criteria.

6. Debt supplement — pointer (Figure 16). No debt tranche has been reported to date, but convertible preferred with

IPO ratchets is the natural vehicle for part of the ~$1 billion raise. The condensed findings: DSCR cannot be

computed with gross margin undisclosed (87 #1 is the precondition of any credit judgment); collateral is intangible-

centric with the IP boundary itself under renegotiation; recovery is a three-step ladder (HK TPO closes / IPO delayed /

frozen) in which conversion terms carry most of the value; and maturity design acquires a ceiling constraint of H1

2030 (-~ Closing Synthesis). Credit participants should refer to the full Debt supplement — repayment capacity,

seniority under a PRC JV, covenant design including step-ups and investor puts — in Full Report, Pillar 5 §6.

® Repayment capacity (cash flow)

Revenue: ~$450M annualized (Jun; est., unaudited)
Costs: peak burn $500K/day (~$180M/yr) + AP COGS

Gross margin: undisclosed (COGS = payments to rivals)

— DSCR not computable. Monthly P&L = request #1

@ Recovery scenarios (best —» worst)

@ Collateral & seniority

Main assets = IP, brand, contracts (intangible)
A IP boundary itself is being renegotiated
with Meta — collateral premise unsettled

Foreign-creditor priority under a PRC JV: legal DD

p

Best: HK IPO closes (Zhipu / MiniMax-class multiples)
— Full recovery of principal and conversion likely; conversion rights carry major upside

Middle: IPO delayed — private holding pattern (Scenario C)
— Recovery rests on revenue cash flow and secondary sale to strategics (e.g., Tencent); refinancing & maturity risk dominate

Worst: regulatory freeze — ex-China revenue collapse (degraded Scenario B)
— Liquidation value of intangibles is limited; recovery depends on domestic residual value and shareholder (incl. state-backed) support

-

cortertible: pre-IPO conversion terms (price, cap, discount, anti-dilution, put on IPO failure) carry most of the value — term-sheet scrutinyqsse\

7. Consolidated data-room disclosure requests (Pillars 1-5).

#  Request Origin
1 Monthly P&L (Oct 2025-Jun 2026); gross margin; credit unit economics; compute/AP| contracts P4/P5
2 Audited financials (including ARR methodology) P1



#  Request Origin

3 Country-level revenue breakdown; 90-day retention and paid conversion of the news-period cohorts (Dec 2025— P4
Jan 2026, Apr—May 2026); NPS, churn, refund rates

4 Shareholder register (beneficial ownership behind nominee holdings); exact round structure of cumulative funding; = P3/P5
composition of buyback funding (identity of new LPs / founders' recycled proceeds / original VCs'
recycled payouts / any structured or debt tranche); institutional permissibility of any retained Meta stake

5  The separation agreement with Meta (documents demarcating IP, data, and trade secrets, including whether P5
TikTok-style license-and-retrain clauses exist)

6  Organization chart; status, roles, and equity of Fan Bin and PanPan; key-person retention terms; research staff P3
capable of GC-1-grade fine-tuning

7 Legal status and outlook of the founders' travel ban (to the extent disclosable) P3
8 Patent and application portfolio; employee-invention assignments P2
9 Microsoft Agent 365 partnership terms and survival clauses under the JV P5
10 Status of global Monica (operation, revenue, brand plans) P3

Analytical boundary (§2.6): this pillar is pure company-level analysis and contains no price targets or trade

recommendations (§2.5). Regime judgment is confined to Phase 6.

Conviction & key risks

* Where the conviction sits: (i) the revenue model — value delivery and billing joined directly — is healthy,
with Monica's profitability precedent, Microsoft distribution, and the strategic entry-price cut as quality
upgrades; (ii) the buyback price (~4-5x ARR) is a regulator-made structural bargain, and the arbitrage against
Hong Kong's peer pricing (100x+) is the deal's economic engine — corroborated as a general rule by the
TikTok precedent (a ~$14 billion forced-restructuring price against a $480 billion whole-company
valuation); (iii) the founders' re-investment and the original VCs' re-boarding are circumstantial evidence that

insiders believe the arbitrage is real.

* Key risks: (i) complete opacity of gross margin and operating cash flow (with the COGS-pays-the-competitor
structural problem); (ii) of the three hostage-structure scenarios, the least favorable — C, prolonged limbo —
is the one currently in progress; TikTok calibration says limbo is survivable, but Manus's leak rate is faster;
(iii) dual-sided model-access regulation (the newly identified U.S.-side risk of losing Claude); (iv) overheated
Hong Kong multiples and the durability of the window; (v) the signal fixed by the full exit of U.S. capital; (vi)

for credit participants, single-exit dependence and creditor protection under a PRC JV.

For the full dissection — the four-layer funding analysis in detail, the complete TikTok chronology, the Debt supplement

in full, and the valuation sourcing — see Full Report, Pillar 5.

Sources — Pillar 5
All URLs accessed July 6-9, 2026 unless noted.

A. Primary — [S5-1] Manus pricing/credits documentation ([S1-2]); trust and security pages (trust.manus.im). [S5-2]

Company statements on the buyback exploration and separation ([S2-7]).



B. Third-party data & benchmarks — [S5-3] Funding-history records (press and databases): seed (HongShan,
Tencent, ZhenFund, Wang Huiwen); Series B (April 2025, led by Benchmark at ~$500M — the 5x valuation step;
subsequent U.S. outbound-investment scrutiny reporting); the Meta acquisition (December 2025, ~$2B; reports to
~$3B) with Chinese-investor cash-out. [S5-4] Buyback reporting: the ~$2B floor; the ~$1B external raise and four-
layer funding decomposition; no debt tranche reported. [S5-5] Hong Kong listed-peer multiples (the ~16-20x SaaS
reference band and the hundreds-x Al-narrative band) — market data as of the analysis date. [S5-6] TikTok USDS JV
precedent records: ByteDance retained at 19.9%; the ~$14B JV valuation against ~$480B intrinsic references. [S5-7]
x402/agent-payments records ([S2-6]).

C. Press & community — [S5-8] Coverage of the NDRC order as the first compelled reversal of a consummated deal

under China's FDI security review; IP/data-boundary renegotiation reporting.

D. Operator materials — [S5-9] Operator valuation reasonableness-check (the 4-5x vs hundreds-x arbitrage), the
hostage-structure synthesis, and the §5-c adjudication framework — operator analysis; all factual components re-
verified against [S5-3]-[S5-6].



Closing Synthesis

Where the regime meets this deal. Finally, we record the intersection of this report's analysis (Pillars 1-5) with the
regime above. First, the Hong Kong IPO window — the economic engine of this deal — carries a double time limit:
(a) near term, with the AT trade in a late-hype phase and a near-term unwind on watch, revenue multiples of one
hundred times and above of the Zhipu/MiniMax class (the exit-side reference of §4's arbitrage) are the most
compression-fragile corner of the entire market, and the deceleration of Big-Four Al capex together with the "AI Agent"
search trend serve as the early-warning gauges that would foreshadow this window closing; (b) long term, taking the
global-financial-crisis scenario beginning around 2031-32 as the outer bound, the ideal IPO lands within 2029, and
no later than the first half of 2030 — past that point, if the crisis unfolds as projected from 2031, the exit itself may
become unavailable, or achievable only at sharply compressed returns. Second, this outer bound connects directly to
Pillar 5's scenario analysis: the true cost of Scenario C (prolonged limbo) is not only value leakage but burning
runway toward a closing window — working backward from the time a completed buyback needs for listing
preparation and review (typically upward of 1.5-2 years), ownership resolution within 2027 becomes the de facto
precondition of a 2029 listing; for the same reason, any credit participation's maturity design (§6: expected listing date
plus buffer) acquires a ceiling constraint of the first half of 2030. Third, the restrictive-liquidity, stronger-dollar regime
raises the cost and time of assembling the ~$1 billion buyback financing, pushing up the dwell probability of Scenario
C from the macro side as well. Fourth, rising 2027 recession risk targets the discretionary-spending character of
Manus's prosumer/SMB revenue base — so in interpreting the H2 2026 natural experiment (Pillar 4 §2-b), publicity-
cohort decay must not be confounded with macro-driven deceleration, and the unemployment rate and initial jobless
claims (the 300K threshold) should be read alongside as control variables. Fifth, as a structural tailwind running the
other way, the build-out of agent-payment infrastructure anchored on USD-pegged stablecoins (x402; Pillar 2 GC-2)
proceeds independently of the rate cycle — even in a regime winter, the SaaS-side acceptance layer keeps advancing. In
sum, this deal is a company-specific arbitrage (a regulated price against Hong Kong's valuation) wrapped inside a
doubly time-limited macro window — near-term, the durability of ATl multiples; long-term, a listing deadline of 2029
to the first half of 2030 — and the assessment of the window's remaining time governs every question of timing. As to

the weighing of these considerations and the final judgment — the decision rests with the client.

Disclaimers and scope of engagement

* No price targets, no trade recommendations. This report contains no valuation target, no buy/sell/hold
recommendation, and no timing instruction. It is qualitative due diligence designed to support — not replace —

the client's own investment judgment (mandate §2.5).

* No code audit. No source-code review, penetration test, or technical audit of the target's systems was performed
or is implied. Statements about the product's architecture rest on public documentation, published research,

primary-source product behavior, and reported information.

* Public sources only. This analysis is built exclusively from publicly available information as of July 9, 2026.
OrbLabs has had no access to the company's internal data, management, or data room. The disclosure requests

in Pillar 5 §7 define the materials a client should obtain before committing capital.

* Macro regime context. The macro-regime judgments referenced in the Executive Summary and this Closing
Synthesis draw on the operator's biweekly macro letter, June 28, 2026 edition. They are regime judgments for

analytical framing — not forecasts, and not investment advice.

* Fluid situation. The target's ownership is in flux. Material facts — the buyback's closing, its funding

composition, the Meta separation terms, the founders' travel status — can change with no notice and would



change parts of this analysis. The scenario adjudication framework (Executive Summary; Pillar 5 §5-c) is

designed precisely so the reader can update the analysis as events arrive.

OrbLabs AG — True Signal Over Noise. This sample report demonstrates the OrbLabs 5-Pillar Due Diligence
Framework (Vol. 1.05). All rights reserved.

OrbLabs AG — orblabs.ch | Independent Qualitative Due Diligence | Sample Report | 27/29



Glossary

Plain-English definitions of technical terms used across this report, consolidated from all five pillars.

Term

"$450M hostage" structure

Adjudication framework

Arbitrage

ARR / revenue run-rate

Autonomous Al agent (agentic

Al)

Carve-out

CLI/API

CodeAct

Convergence option

Conversational / query-

response (static) Al

Conversion cap / discount

DOM

Double-blind test

DSCR

Forced-sale (regulatory)

discount

Founder-market fit

Key-person risk

LLM/ SLM

Marginal cost / fixed cost

Plain-English definition

This report's term for a ~100% ex-China revenue base that the China-return capital path would
progressively endanger.

Scenario definitions with objective criteria and leading indicators that the reader can track and
judge independently — probabilities deliberately omitted.

Capturing the gap when the same asset is priced differently in two places — here, the
regulator-made buyback price versus Hong Kong's market pricing.

Recurring revenue annualized; run-rate extrapolates the latest pace to a year (usage-based
revenue included). A gauge of growth velocity.

Al that, given a goal, plans and carries out multi-step work end-to-end, rather than replying to
each instruction.

Assets or businesses left with one party in a restructuring (TikTok's commerce and ads stayed
with ByteDance).

A service's "back door" — the official programmatic entrance used with the machine's own
credentials.

Having the Al act by writing executable code instead of one rigid instruction per step; cuts
steps and cost.

Whether a vendor can eventually merge its desktop and browser agents into one app;
Anthropic holds it, Manus structurally does not.

Al that returns an answer per query; execution is left to the human.

The valuation ceiling and discount applied when a convertible turns into equity — the core
economics of pre-IPO paper.

A web page's structural data — reading the "blueprint" rather than the picture; cheaper and
more robust than vision.

Neither rater nor subject knows which version is which — the most credible form of internal
benchmark.

Debt-service coverage ratio (cash available + debt payments); not computable here for lack of
margin disclosure.

A transaction price set by regulatory order rather than the market — here, the return at the
original purchase price.

How well the founders' backgrounds, skills, and networks match the market they are attacking.
Dependence on one individual whose departure would materially impair execution.

Large / small language model — the engine that understands and generates text; SLM is the
lightweight variant.

Cost per additional task vs. one-off investments (training, GPUs); free-tier wars are decided by
marginal cost.



Term

Moat

Multi-layer holding structure

Multi-model orchestrator

Natural experiment

Nominee structure

NPS / churn / refund rate

Orchestration layer

Organizational portability

OSWorld

Prosumer

Retention

Run-rate / annualized revenue

Sandbox
Seniority

Shipping cadence

Sino-foreign JV

TAM

Token / virtual computer

Travel ban

USDC / stablecoin

Vision-based computer use

WAF

x402

Plain-English definition

Structural defenses that keep imitators from catching up: technology, brand, data, switching
costs, network effects.

Cayman/HK/mainland stacking typical of China-origin global companies.

A design that binds and switches among several external models (Claude, Qwen, etc.) instead
of relying on one in-house giant model.

Using an externally caused difference between periods (here: news-heavy H1 vs. quiet H2
2026) to isolate a cause.

Shareholding where the registered holder differs from the beneficial owner; common in
Chinese regulatory contexts, opaque to investors.

Customer-advocacy score, paid-customer attrition, and refunds — the "quality" behind headline
revenue growth.

The "conductor" layer that decides which models/agents to use, in what order, and how to
combine them.

The ability to relocate and rebuild a company around a small core — here enabled by 80% Al-
generated code.

The standard benchmark for Al performing real computer tasks (Claude 72.5%, GPT-5.2
38.2%, 2026).

An individual — freelancer, solo owner, power user — who pays for tools for work purposes
while buying like a consumer.

Keeping key personnel through an acquisition or restructuring, and the terms (equity, bonuses)
that secure it.

The latest revenue pace extrapolated to twelve months; a velocity gauge, not an audited figure.
An isolated, disposable work environment; nothing inside can affect the user's real systems.
The order of repayment in distress: secured > unsecured > subordinated > equity.

The frequency and rhythm of releasing features and versions — the hardest execution metric
to fake.

A China-incorporated joint venture between Chinese and foreign capital — the vehicle
reconciling domestic compliance with foreign holdings.

Total addressable market — the theoretical revenue ceiling of the opportunity.

A token is the smallest unit of text an Al processes; a virtual computer is a disposable compute
environment the agent spins up. Both proxy usage scale.

An exit prohibition preventing named individuals from leaving mainland China — in force for
both co-founders since March 2026.

A cryptocurrency engineered to track the U.S. dollar; x402's dominant settlement asset.

The ability to look at a screenshot and identify/click on-screen elements like a human; lives in
model weights and cannot be bolted on.

The firewall protecting websites; AWS added "charge instead of block" rules to it.

An open standard reviving HTTP "402 Payment Required" so agents settle instant stablecoin
micropayments — turning bot-blocking into bot-billing.
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